
T he latest big trend in cashless payment is 
the substantial growth of credit card use at 
bowling centers and FECs. It’s no surprise 

that operators report that consumers spend more 
using credit cards both in the center and online. Now, 
guests looking for a few quick games can swipe credit 
cards with a reader right at their favorite games.

In the arcade area, impulse players traditionally reach 
for back-pocket cash to get a game in while waiting 
on food or another attraction. However, as centers 
have been swiftly moving from coin-op to cashless 
technology and swipe cards, the beloved couch 
money has lost its value to the world.

Intercard, the world leader in cashless technology, 
has finally solved this issue by introducing a card 
reader that accepts credit cards directly at the game. 
With this system, there is no barrier between impulse 
players and their desire to play right away.

The iReader Impulse accepts credit cards as well as 
stored-value play cards. Operators have wanted to accept 
credit cards at games for years, but other manufacturers 
couldn’t meet the strict security standards of the financial 
industry. Now Intercard has made it possible by deploying 
a dedicated team of more than six software engineers 
who worked on the project for a year.

In testing at arcades, the iReader Impulse has 
increased overall game revenue by more than 20% 
while giving proprietors all the benefits of cashless 
technology. The new Impulse technology also reaps 
revenue from a parent or guardian who can easily 
play a few games themselves while waiting for the 
kids to finish their own playtime. Not only is this 
method ideal for FEC gamers on the go, but route 
operators also love 
Impulse for providing a 
new revenue stream.
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Capturing the impulse gamer is exciting for FEC and 
route operators and Intercard sweetens the deal by 
offering the lowest card processing fees through an 
amazing partnership with FEC Financial. If you’d like more 
information on capturing impulse players who use credit 
cards for last-minute gratification, contact Bill Allen at: 
ballen@intercardinc.com or visit www.intercardinc.com

“We have been using 
the iReader Impulse 
and have had great 
results. We are excited 
about the new revenue 
stream it creates, and 
its potential to connect equipment outside 
the game area, which is more convenient 
for guests. This allows us to promote our 
proprietary game cards throughout a 
property to immediately accept a credit card 
for continued play. We plan to incorporate 
more of these readers into our centers.”
David L. Bishop, Chief Executive Officer,  
CTM Group, Inc.
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